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Public will be able
to search Ephraim
ordinances online
By James Tilson
james@sanpetemessenger.com

Associate editor

EPHRAIM—The Ephraim
City Council has adopted a
new software package that
will allow the city to post its
ordinances online, where its
residents can view and search
them from home.
The council approved a
contract with Municode of
Tallahassee, Fla. According
to a letter accompanying the
service contract, Municode
provides services to over 4,500
municipalities throughout the
United States, including 64 in
Utah, and hosts 3,500 government code books online.
“Right now, we have five
[ordinance] code books in
writing,” said city recorder
Leigh Ann Warnock. “They are
all different, and all need to be
updated. They are not online,
and they are not searchable. It
is very frustrating.”
Warnock, who had attended a demo session on the
software, said, “This software
allows us to make our own edits, track them, and then have
the results searchable online.”
Bryan Kimball, city engineer, added that the software
had a search option allowing
a user to search for terms,

“They are all different, and all need to
be updated. They are
not online, and they
are not searchable. It
is very frustrating.”
—Ephraim city recorder Leigh Ann
Warnock, on why the
city ordinances need
to be posted online.

The combined city hall and fire station in Elsinore, Sevier County (above), designed by Jones and DeMille Engineering, is similar to
the facility being planned in Fountain Green.

Fountain Green holds final public
hearing on city hall and fire station
By Doug Lowe

and look for contradictions
and conflicts within the ordinances. This would allow
city employees to make sure
resolutions presented to the
council did not contradict
already-enacted ordinances.
Kimball Clark, regional
sales executive for Municode,
told the council the software
supported government transparency. By using the software,
the public could inform itself
on ordinances, he said. The
software could also host policies and procedures, and city
council meeting minutes.
Councilwoman Margie
Anderson said, “I think this
will protect us legally.” The
council approved the contract
unanimously.
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FOUNTAIN GREEN—
Plans to finance a combined
city hall and fire station building on the southwest corner
of State Street and 400 North
were aired at a public hearing
before the Fountain Green City
Council on Aug. 15.
The hearing focused on the
requirement that the city authorize a $1.1 million bond for
30 years at 1 percent interest.
The bond would be held by
the Utah Community Impact

Board (CIB), which approved
the loan to Fountain Green
during a meeting in Salt Lake
City in April.
At the April meeting, the
CIB also approved a $2.15
million grant for the project.
The grant does not have to be
repaid.
At public hearing, the city
council presented details regarding the purchase of three
vacant half-acre lots on the
corner of State Street and 400
North, as the construction site,
and the sale of the current city
hall building, for $330,000. A
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buyer has already given a letter
of intent to the city to purchase
the old city hall. Proceeds
from the sale of city hall are to
be reserved for making bond
payments.
During the hearing, Mayor Willard Wood expressed
appreciation for “how much
time the CIB members gave us

and how willing they were to
bend over backwards to figure
out a way we could stay within
budget and get the funding we
needed.”
Other council members
who had helped present the
city’s request to the CIB agreed
with the mayor’s comments.

SILENT BID PUBLIC NOTICE
MORMON MIRACLE PAGEANT ITEMS
Due to the cancellation of the Mormon Miracle Pageant following the 2019 season, many surplus items will be sold to the
highest bidder in a silent bid process. Each item will have a
silent bid sheet next to it where the public can write in their bid
and see how their bid compares to other bids. The items will be
sold to the highest bidder. Some items will require a minimum
bid. Minimum bids will be clearly written on the bid sheet.
Surplus items will include items such as an enclosed cargo
trailer, open utility trailer, fans, stereos, fabric, sewing machines,
tools, golf carts, washers and dryers, metal platforms, etc.
The silent bid will take place at the Sanpete County Craft
building and grounds on Saturday September 7th from 8 to
11:30 a.m. winning bidders will be able to pay for their items
with a personal or cashier’s check. Cash cannot be accepted.
8/22 ,29, 9/5

Getting to know one of your locally owned Sanpete County businesses
Hometowne Real Estate has big city experience with small town feel
By Linda Petersen
Staff writer

When you’re looking to buy
or sell a home or property, you
want someone who cares as
much about your interests as
you do. With Hometowne Real
Estate, a family-owned and operated business in Mt. Pleasant,
you get just that.
Brian and Trina Brunson
and their son Brady have a passion for helping people get into
home ownership or to move
beyond a home that no longer
fits their needs. Combined, they
have more than 50 years of experience in the real estate industry.
Brian and Trina moved to
Mt. Pleasant in 2016 when while
vacationing here they fell in love
with Sanpete County and decided to purchase Klevens Heaven
Bed & Breakfast which currently
operates as HomeTowne Bed &
Breakfast.
Brady and his family also
reside in Lehi, providing a continuing connection between
markets. Collectively, the Brunsons represent their clients’
interests throughout the state of
Utah.
Brian has spent the past 38
years in the real estate industry.

He has worked in construction,
as a senior underwriter for a
national title company and as a
real estate agent and broker. He
understands the industry inside
and out, from working with
first-time home owners to large
multibillion-dollar corporations.

“We don’t want anyone
to do business with us
just because they signed
a piece of paper. We want
them to see the value in
what we do for them.”

—Brian Brunson

But what he loves the most
is helping people one at a time
realize their dreams. As such, the
Brunsons do not represent both
buyer and seller in any transaction so they can ensure the best
service and outcome for their
clients and so you know they’re
always in your corner without
having to worry about divided
loyalties.
The Brunsons came to Mt.
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Pleasant from Utah County
where they worked with real
estate for more than 30 years,
including volunteering in local
city government for 13 years.
With their connections and
understanding of the many
people from the Wasatch Front
and beyond who are looking to
buy in Sanpete, they can put that
expertise to work for you.
Since they moved to Mt.
Pleasant, they have spent a lot of
time studying the local market
and learning the ins and outs of
getting you the best deal, whether you are selling or buying.
With his many years in the
business, Brian knows real estate
contracts and processes inside
and out and makes sure his clients understand everything that
is involved in their real estate
transaction. He stays on top of
current trends, both local and
national, and utilizes his underlying knowledge of the industry
on a daily basis.
“Real estate is usually the single largest financial transaction
in a person’s lifetime,” Brian says.
“It’s so important to us to protect
your interests above all else. People pay a lot of money when they
hire a real estate agent—they
should get their money’s worth.”
Trina has a creative background and can help you prepare your home so that it is most
appealing to buyers. Brady, who
is a BYU graduate in business
management, is very detail oriented. He provides educational
material and data analysis for
clients as well as making sure
team members are taking maximum advantage of technology
for exposure for their clients’
properties.
Brian, Trina and Brady are
available to you 24/6 (they do
take Sundays off). When you
call, it’s likely you will talk to
Brian who will visit with you
to find out your needs and

Brian Brunson, broker/owner, 40 years real estate experience; Trina Brunson, real estate agent for
15 years; Brady Brunson, agent, expertise in market research.

which member of the team is
the perfect fit for you. They
also respond promptly to all
voice mails so there’s no waiting
around for someone to get back
to you.
The Brunsons set up all
showings themselves and uti-

many real estate transactions.
And everything they do is included in their agent fee so there
are never any unexpected broker
or other fees.
While they sign a contract
with you because it is required by
law, they won’t hold you hostage

lize electronic lock boxes on all
properties for your safety and security. Anytime anyone accesses
your home Brian is sent an email
to ensure that no unauthorized
person is gaining access to your
home or property.
Since Brian is a broker, they
can cut down on a lot of the red
tape that hangs people up in

to that contract.
“We don’t want anyone to do
business with us just because they
signed a piece of paper,” Brian
says. “We want them to see the
value in what we do for them.”
While HomeTowne Real Estate has a website, it’s deliberately
very basic since Brian thinks buying clients are best served by the

Multiple Listing Service (MLS) at
utahrealestate.com which shows
all the options that are out there,
not just a single agency’s listings.
“We want our clients to have
as much access as possible to the
inventory that’s out there,” Brian
says. “We think that’s good business.”
The Brunsons pride themselves on having repeat clients
who buy and sell all their homes
through them. That’s what they’re
looking for here in Sanpete because they are here to stay and
want to be your real estate agents
for a lifetime.
“Real estate is more of a
lifetime passion for us than an
opportunity to make money,”
Brian says. “We love helping
people get into real estate—that’s
the American dream.”
So if you’re looking to buy
or sell a home or property,
call Brian at 801-592-4840 or
Trina at 801-376-4840 today
and get going on the best real
estate experience you’re ever
going to have.

